
BATCH II

Become a more effective sales person by receiving 
a thorough grounding in all of the Main Essential 
Skills of Selling. After attending this training, you 
will be able to achieve more sales.

Understand the modern day sales process
Understand the modern day buyer and how he/she makes decisions
Develop a selling style that suits the needs of the digital age
Learn how to identify the specific needs of your clients and 
how to match these with what you are selling/offering
Learn how to prepare for sales
Learn how to approach the decision makerLearn how to approach the decision maker
Enhance your questioning and  listening skills
Learn how to build up credibility from your prospects
Learn how to overcome objections and excuses in a positive 
and influential manner
Learn techniques of how to get to that ‘Yes’ and close the sales
Learn how to build a long term relationship with your prospects

Field sales people
Business to business sales people
Sales people who have had no formal training on the subject 
before
Sales people who need a refresher and need to get ‘back to 
basics’ and refocus their time and efforts
New sales peopleNew sales people
Client relationship managers
Account managers
Business development managers
Commercial managers

2 DAYS Training
27-28 AUG ‘19
9:00am-5:30pm
DHA Suffa University

Karachi

Register @ 
www.solutions-inc.info\ess
or Scan this QR Code

Register @ 
www.solutions-inc.info\ess
or Scan this QR Code

Fees: 25000/-
                         (excl. Taxes)

30% EBD
                               till Aug 13
Lunch + Refreshment
+ Course Material + 

CertificateCertificate

0092 (21) 34375794-5 events@solutions-inc.info /solutionsincpak


